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I N S I D E  T H I S  I S S U E : 

H O M E  B U Y I N G  

B A S I C S 
2  

F I N A N C I N G  

B U D G E T 

8  

H O M E  S E A R C H 1 2

M O R T G A G E      

O P T I O N S 

1 4  

C L O S I N G 2 0  

I N S U R A N C E 2 7  

R E S O U R C E S 3 0  

S C H O O L 

C O N T A C T S 

3 1  

T A X E E S  B Y 

C O U N T Y 

3 2  

J O A  R E A L T Y 

W E L C O M E  T O  T H E  M A R K ET  

Buying a home can be exciting, scary, and over-

whelming all at once.  There are a number of 

factors and considerations to take into account 

in order to make the best real estate decision.   

The more prepared you are, the better off you 

will be.  This guide is intended to arm you with 

the most up-to-date and relevant information 

possible.   

The guide will provide information regarding 

financing options.  It will explain the differences 

between 30, 20 , or 15 year, fixed or variable, 

balloon or conventional mortgages.  How your 

amortization works, what to look for from your 

lender and many other important considerations 

when choosing the financing of your home pur-

chase. 

This guide will also provide you with a field 

guide for your home search.   When looking at 

potential houses, itõs easy to be distracted by a 

homeõs charm.  The field guide will help you stay 

on track.  It will keep you looking for what you 

want and what you don't want. 

Also, the guide will explain the closing process.  

It will get you familiar with what will happen and 

make sure 

that you are 

prepared to 

close on the 

home of your 

dreams.   

This guide 

was compiled  

by our experi-

enced real estate professionals in order to pre-

pare future home buyers for the home buying 

journey.  It is intended to ensure that you have a 

pleasant experience finding the home of your 

dreams. 

B E G I N N I N G  T H E  J O U R N EY  

Nothing describes the feeling. 

Congratulations on begin-

ning your real estate journey!  

Buying a home is a big step 

that has a large impact on 

your future financial and 

family life.   

Joa Realty is happy to be 

able to aid and guide you 

throughout this process.  We 

are here to lend our advice 

for any questions or issues 

you might have.   

It is our goal to make sure 

that you are able to locate, 

finance and purchase the 

home of your dreams.   

We apply our training and 

past experience to help 

guide home buyers through 

the journey.  Joa Realty helps 

clients to become well in-

formed so that they under-

stand what is going on dur-

ing their home purchase.   

We hope that this will be a 

memorable and exciting 

experience from beginning to 

end. 
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S T E P  B Y  S T E P  C H E C K 
W H A T  T O  E X P E C T 

1 2  S T E P S  T O  B U Y I N G  A  H O M E 

1. Select a realtor and understand their role in your home pur-

chase as well as the services they provide.   

2. Decide how much you can afford to spend on a home; usu-

ally it is considered standard for the cost of your home to be 

between 25% and 30% of your income. 

3. Decide possible neighborhoods you would like to live in; take 

into consideration commute, schools, future construction, 

etc. 

4. Determine the amount you wish to put towards down-

payment and closing costs. 

5. Check your credit for accuracy and determine your credit 

score. 

6. Explore different types of loans and determine which loan is 

right for you.   

7. Pre-qualify for a loan so you know how much you will have to 

work with.  

8. Search for a home in your preferred areas that will meet 

your needs and requirements. 

9. Determine the cost of the home including mortgage, inter-

est, taxes, maintenance and any home owners association 

fees or dues.  

10. Gather and organize all needed documentation for closing. 

11. Sign documents and turn on utilities and phone service. 

12. Move in and begin getting settled in your new home.  

 

Following the path to your new home. 

U P D A T E  M A Y  2 0 1 0 



Q U E S T I O N S  T O  A S K  

Y O U R  R E A L T O R : 

 

¶ Are you currently li-

censed in your state, 

and is your NAR mem-

bership current and  in 

good standing? 

¶ Do you use the MLS 

database for your home 

searches? 

¶ Is Realty your full time 

career? 

¶ What services will you 

provide to help me with 

my home purchase?  

W H A T  I S  A  R E A L T O R ®    

and commit to practice under 

their strict code of ethics and 

guidelines.   

What this means for you the 

buyer is that you will be repre-

sented by a thoroughly edu-

cated and ethical  individual 

in the field.  It also means that 

your rights and interests will 

be understood, protected and 

upheld.   

NARõs code of ethics  requires 

agents to put the interests of 

their clients before anyone 

elseõs, to protect their clients 

confidentiality including nego-

tiation and contract informa-

tion, obey the clients lawful 

instructions, convey any infor-

mation that would be useful to 

the client, and account any 

money involved to the client.   

This kind of professional com-

mitment is very important 

when making a large financial 

purchase such as a home.  

You need a person who is on 

your side and committed to 

meeting your goals. 

A Realtor®  is not just a per-

son with a real estate license.  

Realtors®  set themselves 

apart from licensed agents by 

completing necessary educa-

tion and requirements to be 

accepted into the National 

Association of Realtors.   

This process begins with edu-

cation, examinations, and 

experience as required by 

their state to receive their real 

estate license.  They then 

apply to join the National As-

sociation of Realtors (NAR) 

òNARõs code of 

ethics requires 

agents to put 

their clients 

interests before 

anyone elseõs.ó 

M A K I N G  T H E  B E S T  C H O IC E 

When choosing a Realtor® , it 

is important to ensure that they 

will be focused on your goals, 

not theirs.   Treat each presen-

tation from agents as an inter-

view.   

Compile a list of questions and 

concerns you have relating to 

your home purchase ahead of 

time.  If they have not been 

addressed at the end of their 

presentation, ask for more in-

formation. 

Your Realtor®  or agent should 

be able to answer those ques-

tions in a knowledgeable and 

understandable manner.  Your 

agent will then be able to keep 

these things in mind through-

out the home buying process.   

It is also a good idea to tell 

them what you expect of your 

agent throughout the process.  

Would you like a call every time 

a suitable property comes on 

the market, are there any time 

constraints for you, etc. 

Making sure you and your real-

tor are on the same page from 

the beginning is key to a good 

relationship and a smooth 

home purchase.     

Find your dream home and take it 

with you. 
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W H Y  U S E  A  R E A L T O R 
P R O T E C T I N G  Y O U R  I N V ES T M E N T 
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S U S I E  K A N G  G R I ,  B R O KE R ,  C C I M ,  C I P S ,  C R S , C D P E 

U N I Q U E  S E R V I C E S  J O A  

R E A L T Y  P R O V I D E S :   

 

¶ Buyer meeting to assess your 

goals, financing, and search crite-

ria. 

¶ CMA for your search area to assess 

market condition.  

¶ MLS database search based on 

your unique needs and preferences. 

¶ Compilation of suitable properties, 

and discussion of viable options. 

¶ Visits to possible homes and guid-

ance for clients through their 

evaluation of the property. 

¶ Feng Shui consultation to establish 

balance with your new home. 

¶ Delivery of all offers and counter 

offers to the sellers agent. 

¶ Open and accountable communica-

tion with clients at all times in all 

stages of their home sale.  

¶ Considerate appointment sched-

ules for our clientsõ busy schedule.  

¶ Closing procedure preparation for 

client, including costs and docu-

ments required.  

¶ Custom relocation package for 

clientõs new neighborhood and 

community. 

Susie Kang has fifteen years 

experience managing proper-

ties in the Austin and Round 

Rock area and specializes in 

income producing properties 

including office buildings, retail 

shopping centers, and multi 

family and residential proper-

ties.  

Prior to her career in real es-

tate commercial investment, 

she has worked for major tech-

nology companies as a design 

engineer, a product support 

engineer in Austin, and an 

elementary school teacher in 

South Korea.  

Susie Received a Bachelor of 

Science in Electrical Engineer-

ing from the University of Illi-

nois and a Bachelor of Educa-

tion from Incheon Teachers 

College in South Korea. 

Susie is a licensed real estate 

broker in the State of Texas, 

and holds designations of 

CCIM (Certified Commercial 

Investment Member), CRS 

(Council of Residential Special-

ists) and CIPS (Certified Inter-

national Property Specialist).   

She is skilled in applying Feng 

Shui principles to residential, 

commercial and office proper-

ties to improve wealth, health, 

and relationships of the resi-

dents.  She also likes golf and 

ball room dancing in her lei-

sure time. 

Susie Kang,  

Broker, CCIM, CRS, CIPS 

512-695-1481 

Susie@JoaRealty.com 

JOA REALTYõS MISSION  

Joa Realty provides complete and comprehensive representation of our clients.  We do this 

by focusing on each clientõs individual needs and goals with the sale of their home.  Our 

team works to ensure that each sale is as fast and stress-free as possible. 

In order to ensure a speedy and hassle-free sale, we initiate a unique marketing plan for 

each property to ensure maximum exposure to prospective buyers.  We work with buyers 

agents and individual buyers to negotiate favorable and profitable terms of sale. 

In order to provide the most comprehensive service, Joa Realty serves as the one stop 

resource for all of our clientõs real estate needs.  We are here to support our clients with 

information and assist them with any questions or concerns they have.   

Joa Realty also considers client contact to be our number one priority and maintains open 

and accountable communication as well as convenient appointments scheduled around 

our clientsõ busy schedules.   
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W H Y  U S E  J O A  R E A L T Y 
A  W I N N I N G  T E A M  O N  Y OU R  S I D E 
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Goals are one of the most important 

aspects of purchasing a home.  Before 

you get started, sit down and try to 

identify what is important to you with 

this purchase.   

When you are viewing homes, it is 

much easier to have certain goals in 

mind than to just be òlooking around.ó  

When you òlook aroundó you run the 

risk of making an impulse buy - a very 

expensive one.   

Whether you are looking for your very 

first home or trying to find an invest-

ment property, you must identify your 

motivations for purchasing a home.   

We have included a questionnaire on 

the following page that can help you 

identify your goals.   

Once you know what you are looking 

for and what you need, make sure that 

you inform your agent.  Your agent will 

be able to take these needs and goals 

into consideration when they are com-

piling potential properties.  This will 

help save time and wasted trips to 

properties that do not meet your needs 

and goals.   

Also, if your agent is familiar with your 

goals, they will be able to help keep 

you on track.  Viewing properties can 

be very strenuous, and it is easy to 

stray from your original path.   

Remember that this is an investment 

in your future and you are working to 

achieve your goals.  Choosing a home 

that is in line with your goals will make 

it a much more satisfying place to live. 

I D E N T I F Y I N G  Y O U R  G O AL S   
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M O T I V A T I O N 
C H O O S I N G  Y O U R  P A T H 

Guarding your goals. 

  

J O A  R E A L T Y 

¶ To stop renting and to gain tax 

incentives. 

¶ To expand their homeõs size, liv-

ing area and comfort.  

¶ To accommodate additional Mem-

bers of the family. 

¶ To change neighborhoods or 

move closer to school or work. 

¶ To reduce the home size and 

maintenance, often after the chil-

dren move out.  

C O M M O N  R E A S O N S  

P E O P L E  B U Y  A  H O M E 

U P D A T E  M A Y  2 0 1 0 
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S H A R E  Y O U R  T H O U G H T S 
W E  A R E  H E R E  T O  S E R V E  Y O U R  N E E D S 

T E L L  U S  Y O U R  R E A S O N S ,  M O T I V A T I O N S ,  A N D  C O N C E R N S 

W H A T  A R E  Y O U R  R E A S O NS  F O R M O V I N G  A T  T H I S  T I M E ? 

W H A T  A R E  Y O U R  G O A L S  F O R  T H I S  P U R C H A S E ? 

W H O  W I L L  B E  L I V I N G  IN  A N D / O R  V I S I T N G  T H E H O M E ? 

W H A T  E X P E C T A T I O N S  D O  Y O U  H A V E  O F  Y O U R  R EA L T O R ? 

Your needs are Joa Realtyõs number one concern.  We will keep these in mind throughout the buying 

process to ensure that these goals are being achieved.  Please share with us any thoughts or con-

cerns you have with the purchase of your home so that we are able to provide you the best service 

possible. 

A D D I T I O N A L  C O M M E N T S : 

Organizing your 

thoughts, feelings, and 

ideas. 

U P D A T E  M A Y  2 0 1 0 



Once you have identified why 

you are making this pur-

chase, you should determine 

what you will be able to af-

ford.  You will first need to 

know what lenders are look-

ing for. 

Lenders base their loan deci-

sions on minimizing the risk 

of the loan not being repaid.  

To determine this risk, they 

look at past credit, current 

debts and positive income.   

 

In order to find an appropri-

ate loan amount, they calcu-

late how much of your total 

monthly  income would be 

going toward bills, taxes and 

mortgage payments.  In gen-

eral they try to keep this 

amount between 25-30% of 

your monthly income.   

Fannie Mae offers numerous 

calculators to help you iden-

tify your possible loan 

amounts.  These calculators 

are worth researching before 

you try to get pre-qualified.  

This will prepare you for what 

you can afford and will help 

you identify areaõs of im-

provement.   

Being prepared is the best 

way to ensure you are able to 

qualify for the amount that is 

right for you.  

Refer to the helpful numbers 

at the end of the packet for 

companies and websites that 

will help you determine your 

financial options.  

W H A T  A R E  L E N D E R S  L O OK I N G  F O R ? 

Money Time 
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F U N D I N G  Y O U R  D R E A M 
C O S T  B E N E F I T  A N A L Y S IS  

  

J O A  R E A L T Y 

T H I N G S  T O  A V O I D  B E F OR E      

R E C E I V I N G  Y O U R  L O A N 

¶ Making large purchases on credit ñ this increases 

your liabilities and can lower your loan amount. 

¶ Checking your credit repeatedly ñthis makes lenders 

think that you will purchase something on credit after 

you close on your home and increase likelihood of 

default on their debt.   

¶ Moving or changing addresses  ñ maintaining the 

same address for three years or more can raise your 

credit score and make you seem more dependable 

to lenders. 

¶ Co-Signing on any loans ñ this increases your debts 

and liabilities, and reduces your loan qualification. 
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P R E - Q U A L I F Y 
K N O W  B E F O R E  Y O U  G O 

Pre-qualifying for your 

home is a very important 

step to take before even 

beginning your search.  

Pre-qualification is a proc-

ess of determining what 

size mortgage you would 

be qualified for.  It is not 

the same as being ap-

proved, it only means that 

you qualify for that 

amount.  

You will not get actual 

approval until you submit 

an official loan application 

for a specific property.  

They will then determine if 

you are a suitable candi-

date for the loan.  Pre-

qualification is simply a 

way to determine with a 

lender what you will actu-

ally be able to afford.   

Getting pre-qualified will 

help you tremendously 

with your search.  It will 

give you some parameters 

to use.  Knowing what you 

can afford will save heart-

ache down the road.  No 

one wants to visit their 

dream home only to find 

that it is out of their reach 

at the moment.   

If you prepare yourself 

mentally and financially 

your search will be much 

more pleasant and pro-

ductive.  You will be able 

to locate your dream 

home and actually have 

the option to purchase it.  

 

W H A T  I T  I S 

Pre-qualifying not only helps you search for compatible home prospects, it 

also helps with negotiations once you choose the home that you want.  

Being pre-qualified tells the seller that you are a sound bet and that they 

are not going to risk taking their home off of the market only to have clos-

ing fall through because of problems with financing.   

 

You will also be able to negotiate more efficiently if you know what you 

can afford and what your spending limit is.  It is a good idea to tell the 

seller that you are pre-qualified, but do not disclose what amount you are 

qualified for.  Keep this information to yourself and take that into consid-

eration when negotiating your sales contract.   

 

Information is power and preparations make perfect.  The more you know 

in advance, the more power you will have when negotiating.  The key to a 

successful purchase is ensuring that you are ready and able to make an 

informed decision.  

T O O L S  F O R  N E G O T I A T I ON  

®dÜÔÓÉÊ×dÎËdÍỄØd

qualified...  

Toe to toe at the 

negotiating table.  

Planning makes perfect! 

U P D A T E  M A Y  2 0 1 0 
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W H A T  C A N  Y O U  A F F O R D ? 

Q U A L I F I C A T I O N  W O R K S HE E T 

N O T E S /

A D D I T I O N A L     

I N F O R M A T I O N 

I N C O M E 

Type Amount 

Savings $ 

Investment (Stock, 

etc.) 

$ 

Insurance (cash value) $ 

Gifts $ 

Other $ 

Salary $ 

T O T A L $  

M O R T G A G E  P A Y M E N T 

Type Amount 

Principal and Interest $ 

Taxes $ 

*PMI  $ 

Home Owners Associa-

tion 

$ 

Other $ 

T O T A L $  

D E B T  O B L I G A T I O N 

Type Amount 

Total Mortgage Pay-

ment 

$ 

Auto Payments $ 

Credit Card Pay-

metns 

$ 

Loans lasting longer 

than 6 months 

$ 

Child Support  $ 

Other Monthly Ex-

penses 

$ 

T O T A L $  

A L O W A B L E  P A Y M E N T S 

Type Amount 

FHA Monthly Pay-

ment  

amount 40% of  in-

come 

$ 

Conventional Monthly 

Payment Amount 38% 

of income.  

$ 

T O T A L  

M O N T H L Y    

P A Y M E N T 

$  

F I N A N C I A L  W O R K S H E E T 

U P D A T E  M A Y  2 0 1 0 
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H O M E  C O S T  T I P S 
H O W  M U C H  D O E S  I T  R E A L L Y  C O S T 

A $200,000 home costs more than a $185,000 home, right? Well, yes and no. 

Assuming the same type of financing for both homes, the $200,000 home does 

cost more initially. But many factors contribute to the overall long-term cost of a 

house. Here are some things to keep in mind when trying to determine the true cost 

of purchasing a particular home:  

 

Does it have a pool or hot tub that requires maintenance?  

How much yard maintenance is required and who will perform it?  

Are there trees that should be removed?  

What are the utility costs? (Although your usage would not be exactly the same as 

the current owners, you may be able to get their utility bills for the past year from 

them or directly from the utility company.) 

How soon will the roof need to be replaced?  

Does the house need repainting?  

Does the electrical system need upgrading to handle the load for your appliances 

and electronics?  

Does the home have aluminum wiring, lead-based paint, or other safety or health 

hazards you will want to address?  

Does the house need new carpeting or flooring?  

What remodeling projects do you see as a must?   

 

Will appliances need replacing? What items convey?  

What are the estimated property taxes for the property?  

 

All of these things might not seem like much when you are thinking about the bene-

fits, but they will add up quickly.  Make sure that you purchase a home that you can 

keep up with.   

L O O K  O U T ! ! ! 

Courtesy of the Texas Real Estate Commission 

J O A  R E A L T Y 

Joa Realty 

www.JoaRealty.com  

Email: SusieKang@JoaRealty.com 

Phone 512.480.8384 

eFax 512.428.8119 

800 Newman Drive  

Austin, TX 78703 

U P D A T E  M A Y  2 0 1 0 



When you first begin to look for 

your new home, it can get a little 

overwhelming.  We have included 

some checklists and tips to make 

the search much more enjoyable 

and productive.  

The main thing to keep in the 

forefront of your mind is your 

goals.  What kind of home are 

you looking for?  What are your 

plans for this home?  What would 

you like to be able to do in this 

home or with this home?   

All of these things will come into 

play once you begin visiting 

homes.   Refer back to your moti-

vation questionnaire so you are 

sure to remember all of your 

goals and needs.   

Keeping these things in mind will 

help to increase your satisfaction 

with the home now and in the 

future.   

T H E  H U N T  B E G I N S 
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F I N D I N G  Y O U R  D R E A M  

H O M E  
F I N D I N G  Y O U R  D R E A M  HO M E 

  

¶ Is the home appealing to you as you drive up? 

¶ Does the home have your desired garage arrangements? 

¶ Does the home have your desired number of bed and 

bathrooms? 

¶ Do all of the doors open and close easily? 

¶ Is the kitchen usable and satisfactory? 

¶ Are the bedrooms your desired size? 

¶ Do bathrooms have any visible leaks or water damage? 

¶ Is there adequate storage? Closets, attic, etc. 

¶ Is the yard adequate size? 

¶ Does the landscape fit your desired amount of mainte-

nance? 

T H I N G S  T O  C O N S I D E R   

W H E N  V I S I T I N G 

The MLS database is one of the most useful tools available to locate 

possible homes.  It is essentially a large database that houses almost 

all homes available on the housing market.    

This database is a tool used by realtors to list and find properties of 

all types.  Commercial, residential, and multi-family properties are all 

available on the database.   

Your realtor will have experience searching the database, and will be 

able to compile the most suitable properties on the market.  MLS will 

also provide the most complete and accurate information regarding a 

property and will help you avoid wasted trips to ògreat view, minor 

repairó properties.   

M U L T I P L E  L I S T I N G  S E RV I C E 
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H O M E  E V A L U A T I O N   
O N  A  S C A L E  O F  1-1 0  

Area Home 1 Home 2 Home 3 Home 4 Home 5 

First Impression      

Lawn      

Garage Size and Condition      

Exterior Paint/Masonry      

Entryway      

Kitchen Size and Layout      

Appliances      

Sink and Countertop Condition      

Living Room Size      

Flooring      

Master Bedroom      

Bedroom 1      

Bedroom 2      

Bedroom 3      

Bedroom 4      

Master Bathroom      

Bathroom 2      

Bathroom 3      

Home Office/Extra Room      

Patio or Deck      

Heating and Cooling      

Taxes      

Condition      

Schools      

Notes      

      

     

Use a scale of 1-10 with 10 being the highest. 

H O M E  E V A L U A T I O N S 



J
O

A
 
R

E
A

L
T

Y U P D A T E  M A Y  2 0 1 0 

  

M O R T G A G E  O P T I O N S 
F I X E D ,  V A R I A B L E  O R  BA L L O O N ? 

  

¶ Fixed Rate Mortgages ñ  offer stability and predict-

ability with a fixed interest  rate and monthly pay-

ment for the life of the loan. 

¶ Adjustable Rate Mortgages ñ lowers initial pay-

ments.  Generally they operate on a ratio, for ex-

ample 5/1, in which the first 5 years of the loan is 

fixed and after that, the rates adjust up or down 

depending on national indexes.  Be aware, how-

ever, that usually when the rates go up, the 

monthly payment goes up as well. 

¶ Interest Only Loans ñ  in which for the first 5 to 10 

years of the loan only interest payments are 

made.  Once the interest only period is over, the 

borrower must pay off the principal plus interest in 

20 to 25 years based on the initial period length.  

These are good for people who need cash flow in 

the short term to pay off other debts or people 

who have an irregular cash flow.  

¶ No or Low Down Payment Loans ñ  in which the 

entire purchase is financed.  The borrower will 

need to purchase private mortgage insurance to 

protect the loan until 20% of the principal is paid 

back.  These are good for people with good credit, 

and little savings for down payments. 

¶ Reverse Mortgages ñ are loans which pay out over 

time in monthly installments from existing equity 

in a home.  These are usually used for retireeõs to 

help pay for living and medical expenses.  

J O A  R E A L T Y 

N E W  M O R T G A G E  O P T I O N S 

When looking for a mortgage, it 

is just like shopping for the 

home itself.  There are different 

terms and prices that are nego-

tiable, so shopping around for 

different options, comparing 

them and negotiating will help 

you save a lot of money.    

Finding a mortgage broker may 

be a convenient option for many 

buyers.  Mortgage broker con-

tact various lenders with your 

application and find wider range 

of options for you to choose 

from.  However, brokers are not 

obligated to find you the best 

deal unless they are contracted 

with you, so contact different 

brokers as well as lenders. 

When obtaining information 

about mortgages, knowing your 

loan amount, monthly payment, 

and or the interest rate is not 

enough!  Be sure to ask the 

loan term, loan type and these 

three other things: 

1) Ratesñwhether it is fixed 

or variable, if monthly 

payment will be changed 

(because it usually will if 

variable), and the APR.  

2) Pointsñare fees paid to 

lender or broker for the 

loan; usually higher the 

points, lower the rate. 

3) Feesñmany fees are asso-

ciated with home loans 

and these are usually ne-

gotiable.  Every broker or 

lender should be able to 

give you the estimate, so 

be sure to ask the amount 

and what it consists of. 

R E V I E W I N G  Y O U R  O P T O IN S 

Finding your place in the maze. 



J
O

A
 
R

E
A

L
T

Y 

 

L E N D E R  T I P S 
G E T  T O  K N O W  Y O U R  L E ND E R 

W H I C H  L E N D E R  I S  R I G HT  F O R  Y O U ? 

J O A  R E A L T Y 

Joa Realty 

www.JoaRealty.com  

Email: SusieKang@JoaRealty.com 

Phone 512.480.8384 

eFax 512.428.8119 

800 Newman Drive  

Austin, TX 78703 

 

A  G O O D  M O R T G A G E  L E N DE R  W I L L :  
¶ Ask lots of questions about your personal financial situation 

¶ Be readily available to answer any and all questions you have 

¶ Be committed to finding the most appropriate loan for you, not getting you into a 

òone size fits alló type of loan 

¶ Never ask you to do anything that you feel uncomfortable with 

¶ Return your calls and emails promptly 

 

T I P S  O N  F I N D I N G  A  L E N D E R :  
Ask your friends and family which lenders theyõve used and what their experiences 

were like with their mortgage lenders. Find out who they would recommend. 

Do your research. An easy way to research many mortgage companies is to go online; 

there are more lenders at your fingertips than you can count. 

Visit each lenderõs Web site ð see if theyõre offering you helpful information. Visit the 

Better Business Bureauõs (BBB) Web site at www.bbb.org and find out what kind of 

reputation they have with the BBB. 

The last and probably most important thing to remember is that you should look for a 

lender before you start shopping for a home. This may sound backwards, but itõs actu-

ally a smart thing to do. If you get the mortgage process started before you shop for a 

house, it can make things easier. The benefits to this are that you know how much you 

can spend ð thereõs little guesswork. Plus, once youõre ready to make an offer on a 

house, you can make a firm offer, which gives your offer more weight and credibility 

over other offers that are not pre-approved. 

Ultimately, the mortgage lender you choose should guide you through the entire mort-

gage process. The best lender must be one that is committed to taking care of your 

needs ð one youõre comfortable working with and one who will work to get you the best 

mortgage to fit your situation. 

Source: Quickenloans.com 

U P D A T E  M A Y  2 0 1 0 

http://welcome.bbb.org/
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M O R T G A G E  P A Y M E N T S 

15 Year Mortgage Monthly Principal and Interest Pay-

ments 

Loan Amount 5.5% 6.0% 6.5% 7.0% 7.5% 

$80,000 $654 $675 $697 $719 $742 

$90,000 $735 $759 $784 $809 $834 

$100,000 $817 $844 $871 $899 $927 

$110,000 $899 $928 $958 $989 $1020 

$120,000 $981 $1013 $1045 $1079 $1112 

$130,000 $1062 $1097 $1132 $1169 $1205 

$140,000 $1144 $1181 $1219 $1259 $1298 

$150,000 $1226 $1266 $1306 $1348 $1391 

$160,000 $1307 $1350 $1394 $1438 $1483 

$170,000 $1389 $1435 $1481 $1528 $1576 

$180,000 $1471 $1519 $1568 $1618 $1669 

$190,000 $1552 $1603 $1655 $1708 $1761 

$200,000 $1634 $1688 $1742 $1798 $1854 

$210,000 $1716 $1772 $1829 $1888 $1947 

$220,000 $1798 $1856 $1916 $1978 $2039 

$230,000 $1879 $1941 $2003 $2068 $2132 

$240,000 $1961 $2025 $2090 $2158 $2225 

$250,000 $2043 $2110 $2177 $2247 $2318 

$260,000 $2124 $2194 $2265 $2337 $2410 

$270,000 $2206 $2278 $2352 $2427 $2503 

$280,000 $2288 $2363 $2439 $2517 $2596 

$290,000 $2370 $2447 $2526 $2607 $2688 

$300,000 $2451 $2532 $2613 $2697 $2781 

$310,000 $2533 $2616 $2700 $2787 $2874 

$320,000 $2615 $2700 $2787 $2877 $2966 

$330,000 $2696 $2785 $2874 $2967 $3059 

$340,000 $2778 $2869 $2961 $3057 $3152 

$350,000 $2860 $2954 $3048 $3146 $3245 

P R I N C I P A L  A N D  I N T E R ST  O N L Y 

30 Year Mortgage Monthly Principal and Interest Pay-

ments 

Loan Amount 5.5% 6.0% 6.5% 7.0% 7.5% 

$80,000 $454 $480 $506 $532 $559 

$90,000 $511 $540 $569 $598 $629 

$100,000 $568 $600 $632 $665 $699 

$110,000 $625 $470 $695 $731 $769 

$120,000 $681 $719 $758 $798 $839 

$130,000 $738 $779 $822 $864 $909 

$140,000 $795 $839 $885 $931 $979 

$150,000 $852 $899 $948 $997 $1049 

$160,000 $908 $959 $1011 $1064 $1119 

$170,000 $965 $1019 $1074 $1130 $1189 

$180,000 $1022 $1079 $1138 $1197 $1259 

$190,000 $1079 $1139 $1201 $1263 $1329 

$200,000 $1136 $1199 $1264 $1330 $1398 

$210,000 $1192 $1259 $1327 $1396 $1468 

$220,000 $1249 $1319 $1390 $1463 $1538 

$230,000 $1306 $1379 $1454 $1529 $1608 

$240,000 $1363 $1439 $1517 $1596 $1678 

$250,000 $1419 $1499 $1580 $1662 $1748 

$260,000 $1476 $1559 $1643 $1729 $1818 

$270,000 $1533 $1619 $1706 $1795 $1888 

$280,000 $1590 $1679 $1770 $1862 $1958 

$290,000 $1647 $1739 $1833 $1928 $2028 

$300,000 $1703 $1799 $1896 $1995 $2098 

$310,000 $1760 $1859 $1959 $2061 $2168 

$320,000 $1817 $1919 $2022 $2128 $2237 

$330,000 $1874 $1979 $2086 $2194 $2307 

$340,000 $1930 $2038 $2149 $2261 $2377 

$350,000 $1987 $2098 $2212 $2327 $2447 
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S A T I S F Y I N G  Y O U R  L E N DE R  

When you are applying for your 

loan, there are a number of docu-

ments that your lender will request.  

The lender will use these to verify 

that you have been honest with 

your application and that you are a 

sound borrower.  

It is a good idea to gather these 

documents ahead of time so that 

you are prepared when you meet 

with your lender.   

 

This will save you repeated  visits 

and wasted time traveling to, and 

meeting with, your lender.  

Your lender might require some 

additional documents not listed, so 

make sure to call ahead and verify 

what documents they will need to 

collect from you. 

W H A T  Y O U  N E E D 
C O M E  P R E P A R E D 

Preparing for the meeting. 

J O A  R E A L T Y 

Joa Realty 

www.JoaRealty.com  

Email: SusieKang@JoaRealty.com 

Phone 512.480.8384 

eFax 512.428.8119 

800 Newman Drive  

Austin, TX 78703 

Source: www.realtor.org 

  

¶ W-2 forms ñ or business tax return forms if 

you're self-employed ñ for the last two or three 

years for every person signing the loan. 

¶ Copies of at least one pay stub for each person 

signing the loan. 

¶ Account numbers of all your credit cards and the 

amounts for any outstanding balances. 

¶ Copies of two to four months of bank or credit 

union statements for both checking and savings 

accounts. 

¶ Lender, loan number, and amount owed on other 

installment loans, such as student loans and car 

loans. 

¶ Addresses where youõve lived for the last five to 

seven years, with names of landlords if appropri-

ate. 

¶ Copies of brokerage account statements for two 

to four months, as well as a list of any other ma-

jor assets of value, such as a boat, RV, or stocks 

or bonds not held in a brokerage account. 

¶ Copies of your most recent 401(k) or other retire-

ment account statement. 

¶ Documentation to verify additional income, such 

as child support or a pension. 

¶ Copies of personal tax forms for the last two to 

three years. 

L E N D E R  C H E C K L I S T :  W HA T  Y O U  

N E E D  F O R  A  M O R T A G A G E 
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F I N A N C I N G  T I P S 
U S E  Y O U R  R E S O U R C E S 

 

C R E A T I V E  I D E A S 

 

 Courtesy of the Texas Real Estate Commission 

J O A  R E A L T Y 

Joa Realty 

www.JoaRealty.com  

Email: SusieKang@JoaRealty.com 

Phone 512.480.8384 

eFax 512.428.8119 

800 Newman Drive  

Austin, TX 78703 


